
Teste de Inglês - Tipo D 
 
Para o texto abaixo, utilize o seguinte glossário: 
 
Thereafter: após isso 
To roar: urrar, clamar 
To struggle: lutar, esforçar-se 
 

Martin Luther King’s Speech 
 

Martin Luther King, Jr. gave his famous speech on a hot summer day in August 1963, before a                  
huge crowd of half a million people spread across the Mall in Washington, D.C. It is now often                  
called the greatest speech of the twentieth century, due both to its impact and its construction.                
What exactly made it so great? 
 
Many people have heard of the “I Have a Dream” speech. But few know that the speech (and                  
the audience) really came alive about halfway through King’s prepared text when, sensing that              
he was not reaching his audience as he wanted to, King actually began speaking              
spontaneously. He put down the prepared speech, looked directly at the audience, and spoke              
from the heart. The result was electric. The audience began to respond shortly thereafter,              
shouting their approval of phrase after phrase, until they were roaring in unison. 
 
As King warmed to his task, he quoted Biblical phrases and national songs well-known to his                
listeners. Then he elaborated upon those references and made them relevant to his arguments              
of working toward racial equality and harmony. By referring to simple, well-known material, he              
brought his audience along with him, allowing them better to understand his message when he               
connected it to the familiar stories. 
 
Finally, King made his position crystal clear. An often-forgotten detail when making a             
presentation is to explain: why do you care about your topic? What do you feel about it?                 
Audiences always want to know the answers to those questions, because they help listeners              
know the essential points of the presentation. King left no doubt about his feelings. Charisma               
comes from passion about the topic, and King excelled here. “With this faith we will be able to                  
work together, to pray together, to struggle together, to go to jail together, to stand up for                 
freedom together, knowing that we will be free one day.” It is said that even the FBI informants                  
among the listeners were impressed with King’s power and sincerity. 
 
 
Fonte: Adaptado de Guide to Persuasive Presentations (Harvard Business Review), p. 35- 
36. 
 
 



1. According to the text, the first half of King’s speech: 
a) Was inspired in the Bible. 
b) Was well-prepared but bland. 
c) Was highly spontaneous. 
d) Became famous for its quality. 
 

2. Why did King quote Biblical phrases and national songs? 
a) To discuss the importance of traditional values. 
b) To demonstrate his cultural knowledge. 
c) To make his message clearer and more familiar. 
d) To promote harmony by using elaborate arguments. 
 

3. According to the last paragraph, if you want to be charismatic: 
a) You should forget the details and focus on your main message. 
b) You should be passionate when talking about your topic. 
c) You should not let your feelings obstruct your argumentation. 
d) You should adapt your position according to the audience’s reactions. 
 

4. What is the main purpose of the last sentence? 
a) To explain a detail of King’s position. 
b) To show that some listeners did not agree with King. 
c) To emphasize the impact of King’s speech. 
d) To claim that the FBI opposed King’s actions. 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



Para o texto abaixo, utilize o seguinte glossário: 
 
To wane: diminuir, esmaecer-se 
To quiver: tremer 
Fright: medo 
Broadcaster: apresentador 
 

Stage Fright 
 

You’re about to make an important presentation. Your boss is sitting in the front row. As you                 
approach the stage your confidence wanes. You pick up your notes and your hands are               
shaking. As you start to speak you hear your voice quiver and you feel your skin beginning to                  
blush.  
 
Welcome to the world of stage fright! 
 
You are not alone if you have had this experience. Almost everyone has. Even people who                
regularly appear in front of large audiences experience stage fright. The great American actress              
Helen Hayes was known for vomiting before every single performance during a career of more               
than 50 years.  
 
But the secret is to focus on the audience, not on yourself. When you talk to a group of 20                    
people, there are 40 eyes staring at you. If you start thinking about all this attention, you may                  
begin to focus on how you look and sound rather than on communicating your message to your                 
listeners. Your attention shifts from your audience to yourself. When you become self-focused,             
your stage fright increases and the quality of your performance suffers. 
 
Television broadcasters know this. In studios they avoid looking at monitors while the camera is               
on them. If they watch themselves, they’ll be distracted. Some public-speaking books suggest             
that you practice in front of a mirror. Bad advice! Try it and you will see why. When you start                    
talking, you’ll notice your facial expressions, your hair, and your gestures — and get distracted               
from your presentation. 
 
What should you do when you have stage fright? Talk to individual listeners. Pick out a person.                 
Tell yourself that you are going to ignore all distractions and talk right at him until he begins to                   
smile. Smile and you’ll find that he’ll probably smile back. Then, move to another audience               
member and think, “I’m going to talk directly to this person until she nods her head.” As you talk,                   
start nodding your head and watch as she reciprocates. What you are doing is shifting your                
attention away from yourself and onto the audience.  
 
Fonte: Adaptado de Guide to Persuasive Presentations (John Daly e Isa Engleberg, Harvard 
Business Review), p. 8-10. 
 



 
1. Which item below is not a symptom of stage fright? 

a) Lack of confidence. 
b) Vomiting. 
c) Staring. 
d) Becoming distracted. 
 

2. Which method below is likely to reduce stage fright? 
a) Shifting your attention from the audience to yourself. 
b) Practicing in front of a mirror. 
c) Looking at monitors while a camera records you. 
d) Talking to individual members of the audience. 
 

3. According to the fourth paragraph: 
a) Some public-speaking books are not trustworthy. 
b) Some television broadcasters are not trustworthy. 
c) Facial expressions are important in a presentation. 
d) You should not practice before a presentation. 

 
 
4. According to the last paragraph, why should you talk to a specific person in the audience? 

a) Because she is your boss and is sitting in the front row. 
b) To stop thinking too much about yourself. 
c) To become friends with that person. 
d) To ask for advice about stage fright. 

 


